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| i 10am Mortgage Monday
with Greg Fazio

10am Command &
Docusign w/Heather
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Database Into a Powerful
Databank
2pm MREA Book Club Session 1:
Creativity v. Models
6:30pm Ignite 2.0 After Dark

14

1pm Mastering Real Estate
Farming w/Rich Shafer
6:30pm Ignite 2.0 After Dark

21
12pm Movement Mortgage
1pm TEAM MEETING
2pm MREA Book Club Session
2: Know Your Numbers
6:30pm Ignite 2.0 After Dark

28
1pm “Touch” Your

Way to Top of Mind
w/Linda Creech
6:30pm Ignite 2.0
After Dark

tg

1pm Transform Your Real Estate #

g 8
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12pm ALC MEETING

12:30pm O to Capperin
12 Months

15

12:30pm Contracts &
CMA’s w/ Bob Dell
Elba

12:30pm Contracts &

CMA’s w/ Bob Dell Elba
12:30pm Real Estate in

the Digital Era

9am POWER DAY
A

12:30pm Tech Workshop:

Maximize Your KW Tech Toolbelt

1pm Tech Mastermind
w/Katie Jo
2:30pm Mastermind for
Success: Building Your
Real Estate Journey

16

1pm Mastering Real
Estate Farming Workshop
3:30pm Top 20%
Mastermind

O10am Command &
Docusign w/Heather
1pm “Touch” Your
Way to Top of Mind
V\iorkshop
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https://kwri.zoom.us/w/93310200609?tk=2ZJzCoRN4B-YUMcJCCq4ejpSawWjJB1SKWetyEmE4J4.DQYAAAAVubirIRZDMndnUzRfZ1N6U1NRaTF1bktwdDN3AAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAA

@1:00pm
Team Meeting

5 T4

| KELLERWILLIAMS |

Ma/swwng Fming:
Grow Your Business, One >
Neighbothood, at & Time N s oottt

farming strategy, and levens ool fe supar your outreaeh. Whathe

Tuesduv, Ju I"qury I4'h l :Oopm ing 1o break info o market or an expenenced pro locking to sharpaen p

BUE
D EC E M B E R TEAM M E ETI N G ' i KWC Training Room & via Zoom C’[“Jé{:ﬂh\:‘:ﬁlm T ———
@I o % ?I:bls:::::raf:::ﬂ:rs your chosen ansa with consistent, value-packed

THE

Ready to grow your business, ene neighborheod at a time? This class will leave you

CLIENT CONSULTATION wtirer
- Benefits:
Richard Shafer
CAPTURE, CONNECT, CONVERT
with a elear strategy. bla steps, and the tools you need te becoma the go-ta.
9 120 West Main Street,Clinton, NJ 0880% real estate expert in y

This session will help you learn how to build trust & rapport, determine which questions to LAY A (© 9087517750
ask to gain a deeper understanding of your clients needs & expectations, increase your B frontdeskd?2ekw.com

conversion rates, stand out as an agent, and gain clients for life!
) 1]
The des Touch" Your Wayy to Topr of Lessow Plaw
The key to a great consultation
is understanding the MW/ I 1 { 1
whaoduciion

client's wants & needs,
expectations, and motivations
Tu 'BSd ay, Ja nuary 28'“'] e1:00 pm Are you ready 1o take your database outreach to the next level? In this class, wel
ch T o R & V. z dive into simple and effective ways to stay connected with your Sphere of
ramning koom 1a Loom Influence, VIPs, and leads - and make it easy with systems yeu ean actuslly stick to.

kwe Clinton

PRESENTED BY:
Smart Management
DAN TAYLO R Learn how to

KW Operating Principal/Partner gather the nghz l.nforma_t_l_on ch:‘m your
v W Tes de client, understand their goals and
D,'me_” ',"W eam Leader recommend the best way to move forward.
Multi- Milllion Dollar Producer

0 Fy ective;

To equip real estate agents with practical strategies and systems to effectively

"touch" their databaese and maintain consistent, meaningful communicatien with
their Sphere of Influence [SOI), VIPs, and new contacts to drive business grewth,

Benafits:

1. Master Your Database
. Leam simple, affect = to stay in touch ond top of mind.
Linda Creech 2 Streamiine Your Followr-Up
Build wasy systerns to connest with your Sphere of Influence, VIPs, and leads.
3. Convert Open House Leads

Turn wisitars inte chants with proven touch systems.

TUESDAY, JANUARY 21ST @1:00PM

Join us in our KW Clinton Training Room!
or Via ZOOM

120 W Main St, Clinton NJ 08809 | frontdesk992@kw.com Q 120 West Main Stroet,Clinton, NJ 08803 e
(© 908-751-7750 5. Maxirmize Everyday Encountars

— o u ocary sto l o
:'::—] frontdesk®$2akw.com Turn cosuol meetings (Moe of the grocery store] into business opportunitios. b o

"A goal without a plan is just a wish. Make this year the one

where you plan, act, and succeed!



